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CONNE CTE D CONTE NT™   

E XAMPLE  TOPICS  

 

The following two dozen topics reflect issues of interest to prospects at each 
stage of the consideration process from persona research.  

 

Stage 1: Trigger  

Prospect question: hedge or not? 

Article POV: Reasons to start hedging, how to start an effective program easily 

1. How to run hedging on 3 hours a month 

2. The 3 most common pitfalls in hedge programs 

3. How to sell management on a FX hedging program 

4. 5 steps to set up a smart hedging program fast 

5. Creating an effective program to address FX exposure 

 

 

Stage 2: Exploration  

Prospect question: manage with internal spreadsheets or adopt external 
resources? 

Article POV: using Hedge Trackers resources provides superior benefits to 
managing hedging with spreadsheets 

6. How to get more from your bank  

7. ABCs of back-to-back trading (also batch / block trading) 

8. 3 Steps to more efficient hedge program management (how to do more, 
better, in less time) 

9. 3 steps to a more efficient hedging workflow 

10. The 3 biggest pitfalls in hedge programs 

11. What your CFO really wants to know about hedging 

12. Don’t let this happen to you: lessons learned from an earnings restatement 
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FFSSSSCC  &&  IISSOO  2222000000  CCeerrttiiffiiccaattiioonn  TTrraaiinniinngg  CCoouurrsseess  

The Kelmac Group® 
 

FSSC 22000 has been developed for the certification of food safety 

systems of the organizations in the food chain which process or 

manufacture animal products, perishable vegetable products, products 

with a long shelf life and (other) food ingredients like additives, vitamins 

and bio-cultures and food packaging manufacturing. 

Food Safety System Certification 22000 (FSSC 22000) is a robust, ISO-based, 

internationally accepted accreditation scheme for auditing and 

certification of food safety in the whole food chain. FSSC 22000 uses the 

existing standards for ISO 22000, technical specifications for sector PRPs, 

which were developed through a wide and open consultation with a 

large number of related organizations and additional FSSC 22000 

requirements. ISO 22000 certified manufacturers can obtain full Global 

Food Safety Initiative [GFSI] accepted FSSC 22000 certification by meeting 

the requirements of relevant technical specifications for sector PRPs and 

the additional scheme requirements. 

We provide over 15 years’ experience in Food Safety auditing, consulting 

& training to offer you a comprehensive range of professional auditing 

services to meet your exact needs. Whether a gap analysis, internal audit, 

supplier audit or special/unannounced audit - we have got you covered! 

Here is where you can access more information on our range of Food 

Safety Management System  courses that enjoy duel CQI-IRCA and FSSC 

22000 approval, or email us at info@kelmacinternational.com or call us at 

312) 496.6607.  

 

 

The Kelmac Group® 

We are a boutique ISO Consulting, Audit & Training Services Provider 

that places innovation & excellence at the heart of our services. In the 

Conformity & Compliance Industry, we have introduced many first-to-

market products & pride ourselves in serving our clients beyond basic 
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